Wholesale values declined for the seventh week in a row, but sales rates increased as sellers adjusted floors in reaction to the softening
market. Despite the larger than seasonally expected weekly declines, values of used vehicles across all segments remain at historically

high levels.

This Week Last Week | 2017-2019 Average (Same Week)
Car segments -0.58% -0.78% -0.15%

Market -0.52% -0.62% -0.18%

Week Over Week Wholesale Price Changes
(2-8-year-old vehicles)

2.00%
1.75%
1.50%
1.25%
1.00%
0.75%
0.50%

0.25% -
oo/ Y 00

0.00% 3

-0.25% , Sl |

-0.50% oM ,“’M

-0.75%

-1.00%

1.25%

-1.50%

-1.75%

-2.00%

P 2 0 B0 R i D Bt e b R B R R D B R P R B DA A DA B R R D B e S D Db B D RS R e A Dl A R b B e D S e e s e D b R B R A R e e D A A S D A R R A e R 2 A AR S e R D b D Bt R Dt R T T

—@-All (2017-2019)  —e—Trucks / SUVs (2020/21)  —e—Cars (2020/21)  —e—All (2020/21)

1|Page


https://diminishedvalueofgeorgia.com/august-2021-automotive-market-update/

GE

WEEKLY CHAN

Car Segments

0% N |
-0.. -$20 -$45
0.2% 0.11% -0.08%
- $84

=]
n
£

-$95

-$63 -0.37% -$129
0.6% = Py = === 5208 -~ M-~ - -~ ===~ CARS
-0.47% 048%  g5qg -0.58%
0.8%
$99
1.0% -$75 0.84%
-0.91%
1.2%
-$285
1.4% -1.19%
L Xy S S S S S Xy S =)
(S (4 [via ® (v (Vi S (sid (S
& & @ 4@ & & & ) & <
N & o° > o o S R
o Sy W <& & & &
& A Q@" Q@‘(\

On a volume-weighted basis, the overall Car segment
decreased -0.58%. For reference, the previous week
decreased by -0.78%.

Sub-Compact Cars (-0.91%) declined again this past week,
after seeing its first declines two weeks ago, which
concluded a twenty-five-week streak of increases.

Sporty Cars had the largest declines at -1.19%, while the
more expensive Premium Sporty Car segment reported a
minimal decline of -0.08%.

Truck / SUV Segments
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e The volume-weighted, overall Truck segment declined -
0.48% compared to the previous week’s decline of -0.54%.

o All three van segments had gains this past week, with
Minivan (+0.49%) and Full-Size Van (+0.51%) reporting the
largest gains.

e Mid-Size Crossovers experienced the largest declines of
the thirteen Truck segments, with a depreciation of -0.86%.

Weekly Wholesale Index

Calendar year 2020 ended with used wholesale prices at elevated levels. With economic patterns (including the automotive market)
driven by the pandemic, normal seasonal patterns (e.g., 2019 calendar year) in the wholesale market were not observed for most of the
year. We saw a similar picture in 2009, at the end of the Great Recession. Calendar year 2021 has not had typical seasonality patterns
as the market has had rapid increases in wholesale values for the majority of the year. After reaching record heights at the end of June,
wholesale prices are declining at rates higher than a typical seasonal decline.

The graph below looks at trends in wholesale prices of 2-6-year-old vehicles, indexed to the first week of the year.
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Wholesale Weekly Price Index
(2-6-Year-Old Vehidles)
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Black Books’ Seasonally Adjusted Monthly Retention Index - July

As wholesale prices started to decline in July, the seasonally adjusted Retention Index reversed the trend for the first time this year
and decreased to 161.8 points, a 4.2 point (or 2.6%) decrease from June (166.0). The Index currently stands 28.4% above where it
was the same time last year, during the recovery of the used market, after COVID-19 related closures in the Spring of 2020.
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Black Book Seasonally Adjusted Retention Index
(2-6-Year-Old Vehicles)
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Ford announced Mustang Mach-E deliveries are the latest model to fall victim to the microchip shortage. Deliveries of the electric
crossover will now be delayed at least six weeks. This wasn’t the only bad news for Ford last week, as the Bronco is now facing
delays due to hardtops needing to be replaced on the vehicles that have already been produced and production stopping on
outstanding 2021 model year orders.

Acura is bringing back the Integra for the 2022 model year after being discontinued in 2006.

General Motors resumed full-size pickup production this week, but downtime continues for crossover production at multiple North
American facilities.
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With the proliferation of ‘no-haggle pricing’ for used-vehicle retailing, asking prices accurately measure trends in the retail space.
Retail demand slowed down at the end of last year, and thus resulted in declining retail asking prices for the last several weeks of
2020. As demand rebounded, retail prices have lagged slightly behind wholesale prices, but March had an accelerated growth in retail
prices. In April and May, retail prices picked up speed as demand accelerated, fueled by stimulus payments, tax season, and
shortages of new inventory. In June, retail prices continued to rise. After strong Spring and Summer months, retail listing prices
seemed to stabilize at a level more than 24% above where we started the year.

This analysis is based on approximately two million vehicles listed for sale on US dealer lots. The graph below looks at 2-6-year-old
vehicles.

Retail Listings Weekly Price Index (2-6-Year-Old Vehicles)
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Current used retail listing volume is about 13% below the start of | Sales rates are improving as sellers are more willing to negotiate

the year. Used inventory Is now starting to decrease again. after multiple weeks of softening values. The sales rate for this
i Used Retail Listing Volume Index (vs. 1st Week of the Year) past Week came in at 66%, Compared to 64% the Week prior.
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Days-to-turn for used retail listings have been increasing, as retail
demand softened over the last few weeks. The days-to-turn now
sits just below 33 days, which is still lower than what is typically
expected in a normal year.
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Price stabilization and softening is most prevalent on average to

above average mileage units. However, strength remains for
- vehicles with low mileage due to the continued lack of new

" peedRemibaysioTum Eetaie inventory in the market. Additional pockets of strength are also

being reported on select models such as 2500 and 3500 level

trucks and specialty vehicles such as Corvettes.

“ Two weeks ago, ADESA announced a pilot program to test out
the impact of physically running vehicles across the lanes. They
i have selected 11 different locations across the country as their
* sample set for the 90-day test.
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